HEARTLAND BUSINESS BANK PRESENTS...

Managing and Financing I ndependent Business
A Two-Day Seminar to Provide the Tools Y ou Need
For Control, Survival and Success!
When: October 26-27, 2005
Where: Holiday Inn, 4601 Calumet Ave, Manitowoc, WI

And now, an interview with Mark
Schaap who has experienced first-hand
the value of this excelent learning
opportunity.

Mark Schaap is Vice President/Controller of Non-
Metalic Components—an 1SO 9002 and TS16949
registered custom injection molder headquartered in
Poynette, Wisconsin. Non-Metallic Components has
received numerous awardsin the past. Included in that
list are the 2001 Manufacturer of the Year and the 2003 SBA Small Business
Persons of the Year Awards. Shown opposite is the instructor, Steve LeFever, a
national leader in development & training.

Why did you attend this seminar? We were a group of
minority shareholders in a growing business—in addition to my
engineering responsibilities, my duties were expanding to
include additional financial responsibilities, working with the
accountant, job costing and also ultimate financial management
of the company. Not having an accounting background, | felt |
needed to have a better understanding of financial statements
and cash flow.

Why did you attend more than once? My partners might say
it's because I'm a dow learner; however, the value of the
information presented and its reinforcement was invaluable to
me as our company changed. \We ve grown from a company
with one satellite location and 20 employees to a company with
three manufacturing facilities in Wisconsin and nearing 100
employees. Each time | attended, | learned something new to
apply to the day-to-day management of our business and to
build on our success. As a matter of fact, | felt it was so
beneficial, that my three partners and senior management
members have all attended this seminar.

What about the time commitment for this seminar —and can
you tell me what you found most beneficial? First let me
addressthe time. We are headquartered in Poynette with plants
in Cuba City and Rib Lake. Thereistravel time involved for us
in addition to the two days spent at the seminar, and it was well
worth it. The time commitment should not be used as an excuse
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for not attending. Now, what did | find most beneficial? That's
difficult to answer as the seminar provided me with so many
different tools to manage our business
effectively. | guess | would say that after
attending the seminar, when we as a
management team sit down with our
bankers, we feel prepared and confident;
we are providing our information to
them in a format that they want it
presented and that we now understand.
We're more involved in the end result of
our numbers. We know what’'s behind
them and how they're arrived at.
D|scu55| ons with our banker and our accountant have become
much more meaningful and useful. It has truly made my job
easer. The presenter, Seve LeFever, is EXCELLENT! He
makes a boring topic exciting, fun and informative. | highly
recommend this seminar!

To sharpen your business management skills and be part of this
dynamic program, contact Carol Brazzale at 920-803-6001 or
cbrazzal e@thehbb.com for more information.

INTRODUCING...CHAMPION/VERRETTE

Sales & Service

, 4
CHEMPI ON CHARcT ER ’U ?:
UNDLACH CHAVPON oG

Altogethar Differeh

Craig Aderhold, Market President, NE Wisconsin, would like to
introduce Verrette Materials and Champion, Inc. as new clients.

Verrette Materials is a ready-mix concrete manufacturer that has
six plants located in Northeast Wisconsin and the Upper
Peninsula of Michigan.
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Champion, Inc., located in Iron Mountain, Michigan, isinvolved
in construction services, production of sand, gravel and ready-
mix concrete and wholesaling of various electrica and
mechanical equipment and

supplies. Champion has

over 5,000,000 cubic

yards of experience with

temperature-controlled

concrete, working with

and meeting stringent

temperature

specifications.  Utilizing

portable plants, a fleet of

trucks and varied specialty

equipment, Champion is

known for onsite concrete supply to construction projects such
as electrical generating plants, petrochemical plants, dams,
nuclear power plants, paper and forest industries, mining and
auto assembly plants across the United States.

Through their construction service group, Gundlach Champion,
they have expanded their offerings to include a suite of
professional services including planning, financial sourcing,
design, management and construction of almost any structure
imaginable.

Both the SBA 504 and the USDA Business & Industry
guaranteed loan programs were used to deliver a truly creative
financing package to meet the needs of the client.

Congratulations to all on establishing a foundation for what is
anticipated to be a steadfast, long-term partnership.

INTHE HEART OF THE CITY

L-R: Denny Safe--KSH Development, Greg Stellick--First Financial Capital,
Bill Bosshard and John Klingelhutz--KSH Development, Ric Larson--HBB

Ric Larson, Vice President of Heartland Business Bank —
Minneapolis, attended a ribbon cutting in Burnsville, MN for
one of our newest clients — KSH Development. KSH is
developing a 30-unit townhouse project and a 70-unit

condo/retail mixed-use project in this southern suburb of the
Twin Cities. The event was held for the groundbreaking and
opening of sales for these two projects. The site is the largest
and most visible in Burnsvilles Heart of the City re-
development, with a Super Cub grocery, retail mall, the KSH
projects and an outlot bank/office building.

SHEBOYGAN OFFICE SETSTHE PACE FOR GIVING

L-R: Mark Maurer, Carol Brazzale, Karen Burgard and Tom Steinhaus — part
of the Sheboygan Office Team

Heartland Business Bank is very involved in their community,
evidenced by their being chosen as a Pacesetter for this year's
upcoming United Way campaign. As a Pacesetter company,
Heartland Business Bank kicks off and completes their internal
fund raising prior to the formal campaign getting underway.
They were chosen due to their past generosity to the United
Way and will serve as a motivator to other area businesses.
Heartland Business Bank participated in the Pacesetter's
Kickoff event held on August 16, 2005 at the Little Red
Schoolhouse--a United Way Child Care Agency in Sheboygan.
Rising to the challenge, the Sheboygan bank’s employees
donated additional funds over and above their pledges to
purchase school supplies which will be distributed to needy
childrenin the area.

“The successful person makes a habit out of doing what the
failing person doesn’t like to do.” —Thomas Edison

CONTACT INFORMATION

Sheboygan, Wl 800-793-6001 or 920-803-6000

Green Bay, WI  877-983-5001 or 920-983-5000
Boston, MA 888-465-4620 or 978-465-4620
Minneapolis, MN 763-746-2887

We appreciate your comments! |f you would prefer to
receive our “Business Update” via e-mail or to betaken off
the mailing list, please call toll free 1-877-983-5001, fax (920)
983-2980 or e-mail: partner @thehbb.com
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