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HBB WELCOMES NEW CLIENTS 
 
 

Super ior  Extrusion 
 

 
 
Heartland Business Bank is proud to announce that one of their 
new clients is Superior Extrusion, Inc. (SEI) established in 
1996.  Located in the heart of the Upper Peninsula in Gwinn, 
MI, SEI is an aluminum extrusion manufacturer and serves 
clients throughout North America. 
 
Dan Amberg is the President and CEO of the company and 
Dean Borlace is Vice President/Treasurer and Director of 
Administration & Finance.  George LaBlonde, Jr. is Corporate 
Secretary and a Board of Director Member and is serving as 
Project Manager for SEI’s plant expansion.  Randy DeBolt is 
not only the Director of Marketing and Sales and a Board of 
Director Member, but is one of the founders as well. 
 
The process involves purchasing aluminum alloy logs from 
vendors such as ALCOA and ALCAN.  SEI utilizes this raw 
material to extrude many different types of shapes, including 
tubes, rods, channels, angles and a wide variety of custom 
shapes.  SEI’s extruded material is used in products including 
boat docks and lifts, utility trailers, aerial ladders, vehicle 
running boards, RVs, precision firearm optics and commercial 
building construction. 
 
Superior Extrusion has been at or near capacity for over three 
years.  In order to enhance service to existing customers and 
garner new ones, construction is underway to more than double 
 

the size of the facility.  A 2500 ton 9”  extrusion press and 
associated equipment will be added as part of this expansion 
which will be used in conjunction with the existing 1650 ton 7”  
press.  This addition will allow SEI to triple production 
capacity. 
 
SEI is keeping the Upper Peninsula’s economy strong.  With the 
plant expansion, SEI is employing local contractors and looks to 
add another 50 jobs to its extrusion operation within the next 
five years.  The groundbreaking ceremony was held on Tuesday, 
May 13, 2008, to formally acknowledge the plant expansion and 
to recognize those who have assisted in making the expansion 
possible.  The expansion project is scheduled for completion by 
November 2008. 
 

BCS International 

 
HBB welcomes BCS International, Inc. to our growing and 
diverse family of clients.   BCS International is located in Green 
Bay, Wisconsin and is an importer and distributor in the 
powersports industry featuring snowmobile and motorcycle 
parts and accessories. 
 
James Wied is the President and Nan LaChapelle is the Vice 
President of the long standing company that began in 1966.   
Jim joined the company as Owner and President in 1998.  BCS 
markets products under the Raider trademark.  You will see 
BCS quality products at large retail chains such as Fleet Farm, 
Gander Mountain, Cabela’s, Northern Tool 
and Tractor Supply.  To widen appeal, 
BCS expanded their product line to include 
helmets and apparel in recent years. 
 
Jim is proud of BCS’ ability to offer flexibility to his clients as 
well as a superior level of customer service that the “mega-size”  
companies just can’ t offer.  BCS has a well established cohesive 
work force that enables the company to experience well run 
day-to-day operations. 
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Never becoming complacent, Jim and his dedicated sales and 
development team continually research other products that 
complement their existing product line.  HBB looks forward to a 
strong, long partnership with BCS and is honored to be a part of 
the journey.  

 
McDowell &  Associates, Inc. 

 
Introducing McDowell & Associates, Inc., a company that 
manufactures high-end solid wood doors and entry systems for 
homes.  John McDowell began the business in 1994 and has 
been operating it since.  A hands-on president, he oversees all 
aspects of the business.  John also holds an accounting degree 
from the University of Iowa.  John has worked for three fortune 
twenty five companies before finding his passion as an 
entrepreneur.  His education and work experience has proven 
invaluable to him, giving him an edge in running a successful 
company. 

What McDowell & Associates offers that sets it apart is the 
company©s strong market niche of providing high-end, old world 

craftsmanship.  Many of the company©s 
clients© homes are in the Chicago area 
and are located in historical districts 
which, of course, require special 
expertise; not only with a tape measure 
but of maintaining the architectural 
integrity of the buildings themselves.  

John McDowell and his company are one in the same.  His 
reputation for excellent customer service and quality 
workmanship is his marketing strategy – the company flourishes 
solely on a word-of-mouth, referral basis.  Due to customer 
request, he is now expanding into the high-end, custom window 
sales market as well.   

In late 2007, in cooperation with HBB, McDowell &  
Associates, Inc. purchased their building which was financed by 
using the SBA 504 program. This provided the company with 
long-term financing at a low fixed rate.  Heartland Business 
Bank celebrates this successful alliance now and in anticipation 
for the years to come.                 

  
HBB WELCOMES NEW TEAM MEMBER 

                  
 
James W. Popp has joined the staff of 
Heartland Business Bank as Senior Credit 
Analyst.  Popp will be responsible for 
commercial credit underwriting and 
business analysis. Additional duties include 
Government Guaranteed loan packaging, 
loan review and credit quality assurance.   

Popp comes to Heartland Business Bank with 15 years of 
accounting and financial experience.  He graduated from the 
University of Wisconsin – Milwaukee with a Master of Science 
degree in Management and is a licensed CPA. 
 
He and his wife, Linda, live in Elkhart Lake, WI.                                         

 
TENPAS FEATURED ON NATIONAL RADIO SHOW 

 
   
 
 
 
 
                                                       
We have a celebrity in our midst!  On March 20, Kevin Tenpas, 
President and CEO of Heartland Business 
Bank, was a featured guest on AgriTalk - The 
Voice of Rural America – a nationally 
syndicated radio talk show.  Kevin, along with 
USDA Under Secretary Tom Dorr, and Ben 
Anderson, Administrator for Business and 
Cooperative Programs at USDA, discussed the 
merits and outcomes of using USDA programs 
to help finance and sustain business in rural America.  Many 
thanks to Kevin Tenpas for his contributions that help to keep 
rural America fruitful and strong.   
    
 

 
SEMINAR TO FOCUS ON MANAGEMENT TOOLS 

 
 

Heartland Business Bank is offering 
Profit Mastery: 

Practical Tools for  Control, Survival and Success 
a two-day seminar, October 29 and 30th, 2008 at the Holiday Inn 
in Manitowoc.  The seminar presented by Steve LeFever, a 
national leader in the practical financial programs and training, 
will focus on management tools that will allow you to make 
better financial decisions.  We guarantee you will never look at 
finance the same way again!  The cost of the two-day seminar is 
$395.00.  Please see brochure included with this newsletter .  
To register, or for more information, call Carol Brazzale @ 920-
803-6001 or email cbrazzale@thehbb.com.   
                                          

                    Great Things Happen! 

                      
Member FDIC 

 
 

QUICK QUOTE 
                  
 

“ Look around for a place to sow a few seeds.”  
-Henry van Dyke 

 
 
CONTACT INFORMATION 

·  Sheboygan, WI   800-793-6001 or 920-803-6000 
·  Green Bay, WI   877-983-5001 or 920-983-5000 

We appreciate your  comments!  I f you would prefer  to receive our 
“ Business Update”  via e-mail or  to be taken off the mailing list, please call 
toll free 1-877-983-5001, fax (920) 983-2980 or e-mail: par tner@thehbb.com 


